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David Bywater, Chief Executive Officer of Vivint Solar, added, "Vivint Solar and Sunrun have long shared a
common goal of bringing clean, affordable, resilient energy to homeowners. Joining forces with Sunrun will
allow us to reach a broader set of customers and accelerate the pace of clean energy adoption and grid
modernization. We believe this transaction will create value for our customers, our shareholders, and our
partners.”

Our combined customer base of nearly 500,000 creates a leading owner of solar assets globally, with over 3
gigawatts of solar assets on the balance sheet. Yet, residential solar has reached only 3% penetration in the
United States today and the runway for growth remains massive.

Sunrun has committed to leading the solar industry in diversity and inclusion efforts, career development, and
employee benefits. As part of a broader, more diversified company, we will be able to offer employees even
more opportunities and solidify our position as the best place to work in the solar industry.

This is a transformational opportunity to generate consumer and shareholder value, realize annual cost
synergies and bring cleaner, affordable energy to more homes. It establishes Sunrun as a leading home solar
and energy services company across the United States, bringing greater opportunities for consumers to save
money on their electric bills and decrease dependence on fossil fuels.

Like Sunrun, Vivint Solar has adapted to the current environment, accelerating digital lead generation efforts
and providing a contact-less selling and installation experience in most instances. This transition has resulted
in improvements for both companies, including setting the foundation for structural cost reductions and
improved customer experience.

We expect to deliver meaningful cost synergies, estimated at $90 million on an annual basis. We see
opportunities across the entire cost base, including consolidating and optimizing our branch footprint,
reducing redundant spending on technology systems, scaling our proprietary racking technology, as well as
improving sourcing capabilities within our supply chains. There are also opportunities to realize scale benefits
from shared corporate functions including accounting, human resources, legal, and policy.

Most energy consumers are currently beholden to a single power company that provides electricity to them
based on their household location. As a benefit of this combination, Sunrun®s increased scale, operating
efficiency and combined research and development (R& D) efforts will enable the company to even further
accelerate the adoption of renewable energy and give households more control over their energy future.

A lower cost structure from greater scale can open more markets and alow lower pricing for customers,
accelerating the transition away from polluting fossil fuels. It will aso give our customers access to better,

Page 1/2



Luanda vivint solar

SOLAR ¢ro.

more affordable products and services. Lastly, combining R& D resources and focusing efforts will allow us
to accelerate the offering of advanced solutions, such as virtual power plants and other energy services
programs, to more customers in more markets.

Under the terms of the definitive transaction agreement, each share of Vivint Solar common stock issued and
outstanding immediately prior to the effective time of the merger will be converted automatically into the right
to receive 0.55 shares of Sunrun common stock.

The acquisition of Vivint Solar is expected to be completed during the fourth quarter of 2020, subject to
approval by Vivint Solar and Sunrun stockholders, regulatory approvals and other customary closing
conditions.

Support Agreements have been obtained from both companies’ largest stockholders, 313 Acquisition LLC
(Blackstone affiliate) and Tiger Global, to vote their respective shares in favor of the merger and the share
issuance, respectively.

In addition, 313 Acquisition LLC (Blackstone affiliate) has agreed to lock up 50% of shares obtained as a
result of the acquisition for 60 days following closing and the remaining 50% for 120 days. Sales are allowed
to occur during these periods subject to certain conditions.

Contact usfor free full report
Web: https://www.hollanddutchtours.nl/contact-us/

Email: energystorage2000@gmail.com
WhatsApp: 8613816583346
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